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Is A Conventional Loan An Option For Your Borrower?

• HomeReady®

– Fannie Mae’s HomeReady is designed to help lenders confidently serve today’s 

market of creditworthy, low- to moderate-income borrowers, with expanded eligibility 

for financing homes in low-income communities.

– Offers reduced MI coverage on  loans ≤ 90% LTV and a waiver of LLPA’s on loans 

with LTV >80% and credit score ≥ 680

• Home Possible®

– Freddie Mac’s Home Possible mortgages offer low down payments for low- to 

moderate-income homebuyers or buyers in high-cost or underserved communities.

– Offers reduced MI coverage on  loans ≤ 90% LTV and a waiver of postsettlement 

fees on loans with LTV >80% and credit score ≥ 680

Have You Explored All Of The Options That Are Best For 

Your Borrower?

Helping the Borrower
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Agenda
In Today’s Session We Will Cover‏

Overview and Benefits

– HomeReady

• Website

• Fact Sheet and FAQ’s

• Quick Facts

• LLPA Matrix

• MI Coverage Requirements

• Marketing Center

– Home Possible and Home Possible Advantage

• Website

• Overview and Benefits

• Quick Facts

• Postsettlement Fees

• MI Coverage Requirements

• Marketing Options

– Genworth Benefits and Tools



HomeReady Website
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https://www.fanniemae.com/singlefamily/homeready

https://www.fanniemae.com/singlefamily/homeready


HomeReady Fact Sheet and FAQ’s
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HomeReady Quick Facts

– Low down payment with up to 97% LTV financing for home 

purchases

– CLTV up to 105% for loans eligible Community Seconds transaction

– Flexible sources of funds with no minimum contribution 

requirement from borrower’s own funds (1-unit properties)

– Rental and boarder income may be considered for qualifying

– Expanded DTI Ratio when using additional household income from 

non-borrowers

– Non-borrower household income is not counted toward income 

eligibility limits

– Simple income eligibility

– Low-income census tract property location

• No income limit

– All other property locations

• 100% of area median income
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HomeReady Quick Facts continued

– Competitive pricing over standard pricing (LLPA’s)

– Cancellable private mortgage insurance

– Reduced MI coverage requirements for LTV’s above 90% (up to 

97%)
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Pricing And Fannie Mae LLPA Matrix

*LLPA for minimum mortgage insurance coverage (Table 4) are in addition to the LLPA caps



Fannie Mae LLPA differences
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Fannie Mae LLPA Differences

Standard‏
-LTV 95%‏ 1.25

– *$2,500

-LTV 95.01-97%‏ 1.50

– *$3,000

10

HomeReady‏
-LTV 95%‏ 0.0%

– $0

-LTV 95.01-97%‏ 0.0%

– $0

Understanding Affordability Options

Example- 1 family, owner occupied, purchase, primary residence, fixed rate, non-

manufactured property with a borrower underwriting credit score of 680. 

Loan amount is $200,000

*Fees typically acknowledged in a rate differential 



Fannie Mae Mortgage Insurance Coverages

Standard‏
-LTV 95%‏ 30% Coverage

– $180. monthly MI

-LTV 95.01-97%‏ 35% Coverage

– $233.33 monthly MI
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HomeReady‏
-LTV 95%‏ 25% Coverage

– $156.66 monthly MI

-LTV 95.01-97%‏ 25% Coverage

– $191.66 monthly MI

Understanding Affordability Options

Example- 1 family, owner occupied, purchase, primary residence, fixed rate, non-

manufactured property with a borrower underwriting credit score of 680.

Loan amount is $200,000 with monthly BPMI.
Genworth Mortgage Insurance pricing examples



unit 1‏

Owner Occupied‏

Purchase‏

Primary Residence‏

Fixed Rate‏

 Non-manufactured property‏

Credit score of 680‏

 Loan amount is $200,000‏

Monthly BPMI‏

Standard Program vs. HomeReady
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LTV 95%‏

$23.34 Monthly Savings 

*$2,500 Savings 

LTV 97%‏

$41.67 Monthly Savings @97% 

LTV

*$3,000 Savings 

Understanding Affordability Options

=
Borrower Satisfaction More Referrals $$$$

*Fees typically acknowledged in a rate differential 



Fannie Mae Marketing Center
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Freddie Mac’s
Home Possible and Home Possible Advantage‏
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Home Possible Website

http://www.freddiemac.com/homepossible/

http://www.freddiemac.com/homepossible/
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Home Possible Overview and Benefits 

http://www.freddiemac.com/singlefamily/factsheets/sell/pdf/home_possible_97_572.pdf

http://www.freddiemac.com/singlefamily/factsheets/sell/pdf/home_possible_97_572.pdf


Home Possible Quick Facts

– Purchase and no cash out refinancing

– Maximum 97% LTV and 105% TLTV ratios for Home Possible 

Advantage

– Stable monthly payments with fixed-rate mortgage offerings

– Reduced Mortgage insurance coverage levels for LTV ratios greater 

than 90%

– No reserves required for 1-unit properties

– Delivery fee cap of 0.0% or 1.5%

– Simple income eligibility

– Underserved areas

• No income limit

– High cost areas

• Home Possible Income and Property Eligibility Tool

– All other property locations

• 100% of area median income
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http://www.freddiemac.com/homepossible/AMI-eligibility/


Freddie Mac Postsettlement Delivery Fees
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Freddie Mac Postsettlement Delivery Fees
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Freddie Mac Postsettlement Delivery Fee 

Differences
Standard‏
-LTV 95%‏ 1.25

– *$2,500
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 Home Possible and Home‏

Possible Advantage
-LTV 95%‏ 0.0%

– $0

-LTV 95.01-97%‏ 0.0%

– $0

Understanding Affordability Options

Example- 1 family, owner occupied, purchase, primary residence, fixed 

rate, non-manufactured property with a borrower underwriting credit 

score of 680.

Loan amount is $200,000

*Fees typically acknowledged in a rate differential 
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Mortgage Insurance Requirements



Freddie Mac Mortgage Insurance Coverages

Standard‏
-LTV 95%‏ 30% Coverage

– $180. monthly MI
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Home Possible‏
-LTV 95%‏ 25% Coverage

– $156.66 monthly MI

-LTV 95.01-97%‏ 25% Coverage

– $191.66 monthly MI

Understanding Affordability Options

Example- 1 family, owner occupied, purchase, primary residence, fixed rate, non-

manufactured property with a borrower underwriting credit score of 680.

Loan amount is $200,000 with monthly BPMI
Genworth Mortgage Insurance pricing examples



unit 1‏

Owner Occupied‏

Purchase‏

Primary Residence‏

Fixed Rate‏

 Non-manufactured property‏

Credit score of 680‏

 Loan amount is $200,000‏

Monthly BPMI‏

Standard Program vs. Home Possible
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LTV 95%‏

$23.34 Monthly Savings 

*$2,500 Savings 

LTV 97%‏

97% LTV Allowed!

$41.67 Monthly Savings @97% LTV 

based on conventional requirements

*$3,000 Savings 

Understanding Affordability Options

=
Borrower Satisfaction More Referrals $$$$

*Fees typically acknowledged in a rate differential 



Freddie Mac Marketing Options
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Homebuyer Education

An Educated Borrower Makes a Better Homeowner and Decreases Delinquencies

Understanding Affordability Options

!Genworth’s online course helps you help more borrowers‏

– No fee!

– Self-paced learning

– Mobile device friendly 

– Pre and Post home purchase tips and 

resources

– Emailed Certificate to you and your 

borrower upon Completion

– Meets the National Industry Standards for 

Homeownership Education

– Satisfies the education requirement for 

HomePossible

Fannie Mae’s HomeReady program requires Framework Homebuyer Education

Register your borrowers at: https://homebuyereducation.genworth.com/register
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https://homebuyereducation.genworth.com/register


mi.genworth.com
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Quick Reference Guide and Webinars
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Monthly Webinar 

Calendars

Course Catalog



Genworth Recorded Webinars
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Access Genworth Rates Using Rate Express Mobile App Or Desktop‏

– Only 5 Required Fields

– Find Our MI Rates And Products And 

– Find Previous Quotes With “Scenario ID” 

– Like The Rate?  

• Order MI Directly From The Results Screen!

– Compare Up To 4 Quotes!

Rate Express®
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Genworth Resources
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mi.genworth.com/LenderServices/Underwriting

http://mortgageinsurance.genworth.com/LenderServices/Underwriting.aspx
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Homebuyer Privileges®

‏ Genworth’s Homebuyer Privileges 

Program Offers Discounts On Products 

And Services That Homeowners Need 

Most For Their Home

– Offers From National and Local Retailers Valued 

At Up To $7,500 Available to Your Borrowers

– View Sample Offers At 

homebuyerprivileges.com

– Marketing, Program Support And Promotional 

Materials Are All Provided By Genworth

– For Use On All Of Your Loans

Available At No Cost To You And Your Borrowers 

Lender Participation Code ###

Homebuyer Privileges ID ########
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http://www.homebuyerprivileges.com/


Homebuyer Privileges Money-Saving Offers

1

Save $10 off a $40 purchase

Insurance coverage doubled 

at no cost, non-peak rates 

and priority dispatching

Discounts and Rebates off 

self storage 

5% 5% off orders over $99 and 

Free Shipping

Varies Savings and rebates on a 

wide variety of appliances
$10

Varies

Varies

Free Credit Score and $1 

Credit Report, with a 20% 

discount on monthly credit 

monitoring services

20%

15% 15% Off $30 Purchase

$10
$10 off any purchase over 

$50

50% Up to 50% off hotel bookings

Savings valued up to $7,500 available from retailers like Target, Costco, Sears Commercial, Best Buy 

PLUS offers from...
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15% off unlimited purchase15%
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25% 25% off standard rates

2

Homebuyer Privileges Money-Saving Offers

50%

Save up to 50% on an 

extended warranty for your 

new purchased appliance or 

electronic equipment
$200 10% Off of $2000 purchase

10% 10% Off all moving services and 

1st month of portable storage

10% off total purchase and 

free shipping
10%

20% off of total purchase 

and free shipping
20%

$20
Save 15% on Smart Lawn 

Watering Controller 

Understanding Affordability Options

Save $120 on qualifying 

Verizon triple play bundles$120



Sample Homebuyer Privileges Vendors
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A-D

• 1-800-Baskets

• 1-800-FLOWERS

• ADT Security

• Allied Van Lines 

• AMC Theatres

• AVIS

• Bed Bath & Beyond 

• Best Buy

• Blinds.com

• Brooks Brothers

• Budget Rental Cars

• Busch Gardens

• Chili's

• Cinemark Theaters

• Club Furniture

• Complete Auto360

• Costco

• Dell

• Dish Network

• Disneyland

E-N

• Edible Arrangements® 

• Firestone Complete Auto 
Care

• GE Appliances, a Haier 
company 

• Great Wolf Lodge

• H&R Block

• Hewlett Packard

• Jiffy Lube

• Jos. A. Banks

• Kennedy Space Center

• Knott's Berry Farm

• LA Fitness

• Legoland California

• Lenovo

• Macaroni Grill

• Macy's

• Maggiano's

• Member Travel Specials 

• North American Van Lines 

O-Z

• Office Depot

• On The Border

• Outback Steakhouse

• Panasonic

• Papa Johns

• Penske Truck Rental 

• Regal Movie Theaters

• RugsDoneRight.com 

• Sam's Club

• San Diego Zoo

• Sea World

• Sears Commercial

• Sears Tower Skydeck

• Six Flags

• Target

• TransUnion 

• TrueCar

• UBOXES

• Universal Studios

Understanding Affordability Options



Cancellation Summary - HPA in Black
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https://mortgageinsurance.genworth.com/pdfs/Marketing/GENERAL%20MARKETING-%20Cancellation%20Flier.pdf

https://mortgageinsurance.genworth.com/pdfs/Marketing/GENERAL MARKETING- Cancellation Flier.pdf
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GENWORTH RESOURCES

ActionCenter®: 800 444.5664

Your Local Genworth Underwriting Manager

Your Genworth Account Executive or Manager



Legal Disclaimer
Genworth‏ Mortgage Insurance is happy to provide you with these training materials. While we strive

for accuracy, we also know that any discussion of laws and their application to particular facts is

subject to individual interpretation, change, and other uncertainties. Our training is not intended as

legal advice, and is not a substitute for advice of counsel. You should always check with your own

legal advisors for interpretations of legal and compliance principles applicable to your business.

GENWORTH‏ EXPRESSLY DISCLAIMS ANY AND ALL WARRANTIES, EXPRESS OR IMPLIED,

INCLUDING WITHOUT LIMITATION WARRANTIES OF MERCHANTABILITY AND FITNESS FOR A

PARTICULAR PURPOSE, WITH RESPECT TO THESE MATERIALS AND THE RELATED TRAINING. IN

NO EVENT SHALL GENWORTH BE LIABLE FOR ANY DIRECT, INDIRECT, INCIDENTAL, PUNITIVE,

OR CONSEQUENTIAL DAMAGES OF ANY KIND WHATSOEVER WITH RESPECT TO THE TRAINING

AND THE MATERIALS.

Genworth Mortgage Insurance Offers A Comprehensive Suite Of Training 

Opportunities To Boost Your Know-How, Benefit Your Bottom Line, And Serve Your 

Borrowers Better.  Visit mi.genworth.com To Learn More.

Home Possible® is a registered trademark of Freddie Mac

HomeReady® is a registered trademark of Fannie Mae

Rate Express
®

and ActionCenter® are registered trademarks of Genworth Mortgage Insurance
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